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W rite a fo llo w -u p  email to  the 
m anager o f  the Dutch to u r  opera tor 
inv itin g  h im  to  v is it you r hotel.

Give a b r ie f presenta tion on your 
hotel and services inc lud ing  service 
packages fo r  managers o f  fo re ign  
to u r operators.

W rite a fo llo w -u p  em ail to  the 
m anager o f  the  to u r  opera tor 
from  Ukraine w ho is interested in 
cooperation  w ith  hote ls in South 
Bohemia.
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ope ra to r from  the Ukraine regarding 
non-com p liance  w ith  the  agreed 
com position  o f  rooms.

Prepare a d ra ft fo r  a phone call to  
your po ten tia l custom er (so called 
te lephone scrip t).


